
TAKE ADVANTAGE OF 
PEERLESS’ VALUE-ADDED 
TRAINING PROGRAMS TODAY! 

INSTALLATION SAFETY 
TRAINING PROGRAM
To reserve your session time for 
Peerless’ Installation Safety Training 
Program call 800-865-2112 Ext. 400 
or email training@peerlessmounts.com

SALES TRAINING PROGRAM
To reserve your session time for 
Peerless’ Sales Training Program 
call 800-865-2112 Ext. 420 or email 
training@peerlessmounts.com

COMPREHENSIVE INSTALLATION 
AND SALES TRAINING PROGRAMS 
TARGET YOUR NEEDS

Our Comprehensive Installation Safety and Sales Training Programs 
provide you with optimum installation and safety procedures as well 
as an understanding of how to maximize attachment rates and profits. 
Training is available at novice, intermediate, and advanced levels, 
and courses are tailored to your specific needs. You won’t find this 
anywhere but Peerless.

INSTALLATION SAFETY TRAINING PROGRAM 
The Installation Safety Training Program is compliant with standards 
established for continuing education for system integrators and 
installers. Accredited by organizations including ICIA, CEDIA and NSCA, 
this on-site, value-added course demonstrates the importance of proper 
installation techniques and safety, and addresses efficient methods to 
reduce the risk of faulty installations. You receive customized, hands-on 
sessions to fit your installation needs, and detailed leave-behind 
resources that can be referred to again and again. This course is a must 
for novice, intermediate or seasoned installation professionals.

SALES TRAINING PROGRAM 
The Sales Training Program focuses on selling strategies for distributors 
and retailers to increase attachment rates and profits in the mounting 
accessory category. This course, driven by the very latest in market 
trends, leaves you with a complete understanding of the product 
benefits, features, and strategic advantages that the carried product 
assortment allows. This on-site session, a complementary training for 
Peerless resellers, arms your sales team with a solid understanding of 
how to sell mounting solutions offered in your portfolio. Your team will 
get, answers to the most commonly asked questions and are given 
resources, such as leave behind materials that will assist with technical 
information, including mounting hole patterns and other various 
reference tools, that help increase mounting accessory sales.
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